
  Table 1: Sales, Transportation and Reverse Migration Service
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G41
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Total C&I

IS (7)

IT (8)

Others (9)

Total 

(1) Firm Sales (6) Reverse Migration 

(2) Percentage over the total's customer class (7) Interruptible Sales

(3) Total transportation  (firm and non-firm transportation) (8) Interruptible Transportation

(4) Firm Transportation (9) Firm Off-Tariff Contracts (Special Contracts -- GC)

(5) Non-Firm Transportation (10) Indicate Applicable Season and Year (e.g., Summer 04 or winter 04-05)



     Table 2: Active Marketers

Season Throughput (MMBtu) Active Period

Transportation volume Percentage of total

Company’s throughput

Entering Date Exiting Date

Marketer A (1)

Marketer B (1)

-------------

Total

     (1) Name of the Marketer
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